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Ter Beke +74%

The INfrastructure Company (TINC) +15%

Ahold Delhaize +19%

BEL20 / DJ Europe STOXX return index +11% / +2%

New selection: Greenyard and Refresco, picked out from a broader
“Degroof Petercam Preference List” of Benelux stocks

Last year’s top-picks
total shareholders return (stock price + dividend) 1-Oct-15 – 30-Sep-16
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Refresco Group
M&A driving growth, cash flow and earnings TP EUR 20

BULL POINTS

 Leading European bottler of CSDs, juices, energy drinks and waters

 Well positioned to play private label and outsourcing trend

 Solid balance sheet and cash flow used to strengthen market
positions

 Europe: Pepsi Germany, DIS Netherlands , San Pellegrino in
Italy

 North America: Whitlock nice springboard North America

 40% EPS growth in 2016 – 2018 on the back of M&A

 Skills of integration

 Strong cash generation

 Organic growth to improve thanks to increased exposure to co-
packing

 Attractive valuation: 2017 EV/EBIT 10x, FCF Yield 9%

BEAR POINTS

 No pricing power, but able to pass on

 No organic growth in past years

 Health discussion/sugar tax creates pressure on soft drink market

 Merger of CC Bottling company: risk or opportunity?

 European demographics negative

Refresco Gerber is the leading European bottler of soft drinks and fruit juices for retailers and

branded customers.

Target price: 20.00 Market cap. (m): 1,190

High-Low 1 year: 16.44 - 12.94 Shares outstanding (m): 81.16

1 year price variation: 4.0% Free float: 59%

Diff. with Euro Stoxx: 2.0% Avg daily vol. (shares): 128,601
Net debt 12/16e (m): 613 Net debt/EBITDA 12/16e : 2.75

BuyEUR 14.67 (29/09/16)

EUR
Sales

(bn)

EBITDA

(m)

Adj.

profit

(m)

EPS Div.

EV/

EBITDA

(*)

P/E

(*)

FCF

Yield

(*)

Yield

(*)

12/12 1.54 110 0.0 - - - - - -

12/13 1.59 111 0.0 - - - - - -

12/14 2.04 195 47.3 0.64 0.00 - - - -

12/15 2.02 195 77.9 0.98 0.34 9.1 16.2 3.3% 2.1%

12/16e 2.11 222 83.2 1.03 0.37 8.2 14.3 6.8% 2.5%

12/17e 2.37 266 106 1.31 0.48 6.6 11.2 8.8% 3.3%

12/18e 2.42 282 118 1.45 0.55 6.0 10.1 9.6% 3.8%

(*) 2012-2015 figures of EV, P/E and Yield are based on end F.Y. price

Refresco Group over two years (29/09/16) Refresco Group rel. to Euro Stoxx (29/09/16)
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• So far the investment community is disappointed by the organic growth as reported by Refresco.
In H1 2016 organic growth was depressed by poor weather conditions, while the health trend of moving away from carbonated
soft drinks to water seemed to have accelerated.
On top of that, Refresco walked away from some low margin contracts.

• However, in our view Refresco is not about organic growth, it is about cash generation and consolidation of the market.
It’s leading market position and strong cash generation allows for earnings enhancing M&A.

• This year it announced four deals, strengthening its position in Europe and creating a nice foothold in the US. By acquiring
Withlock, it has a nice springboard for further growth in the US.
Moreover, co-packing now accounts for some 35% of volumes vs. some 20% a year ago.
The higher co-packing share should allow for more organic growth.

• Because of this we foresee more than 40% EPS growth in the next two years.
With more deals in the pipeline and a solid track record of integration, we expect the strong EPS growth to continue beyond 2018.

• All of this all comes at a very attractive valuation i.e. a discount of more than 30% to the peer group.
Based on our estimates the stock trades at a:

• 2017 PER 11x vs. 16x for the peer group

• 2017 EV/EBIT of 10x vs 13x for the peer group 13x

• 2017 FCF yield of almost 9% vs. 4.5% for the peer group

• We expect the market focus to gradually shift towards next year earnings.
That should reveal how cheap Refresco really is.
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Refresco
M&A driving growth, cash flow and earnings TP EUR 20
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Refresco
M&A driving growth, cash flow and earnings TP EUR 20
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Greenyard
How to grow in Fruits & Vegetables: M&A a gogo TP EUR 18

BULL POINTS
Although operating in a mature market, expect growth momentum to
increase thanks to:

• Health challenges: Calls for healthier food consumption. Fruit &
vegetables are a cheap and suitable way to meet this trend.

• Higher environmental awareness: Fruit & vegetables have a lower
environmental food print.

• Size matters: Market leader and consolidator in a fragmented
market. Proven M&A track-record, both in the Fresh and Prepared
segments. Market share in BEL, NDL & GER: >20%.

• Splendid sourcing & supply capabilities all around the world. Allows
to guarantee a reliable and high-quality stream of fruits &
vegetables throughout the entire year.

• Global customer base, including most of the leading retailers in
Europe. Moreover, the new combination of Fresh & Prepared offers
cross-selling opportunities.

• Market leader priced below peer group multiples: Superior FCF
generation profile, showing FCF yield FY17/18e of 10%.

BEAR POINTS
• Unlike the evolution in developing countries, we are witnessing low

growth of fruits & vegetables consumption in Europe.

• Low added value in Greenyard’s largest segment, Fresh, which by
definition is private label and hence low margin business with high
customer concentration.

• Stretched balance sheet: NFD/REBITDA of 2.8x (off-balance
receivables financing further rolled out, leading to increase in
liquidity at a lower cost)

Degroof Petercam also acts as a liquidity provider for this company and is paid for these services.

Largest fruit and vegetables supplier globally, with splendind sourcing and supply capabilities.

Sales amount to EUR 4bn and are generated in EU, where it maintains strong relationships with

28 out of the 30 largest food retailers.

Target price: 18.00 Market cap. (m): 704

High-Low 1 year: 15.85 - 11.61 Shares outstanding (m): 44.40

1 year price variation: 19.1% Free float: 29%

Diff. with Euro Stoxx: 17.1% Avg daily vol. (shares): 22,942
Net debt 03/17e (m): 335 Net debt/EBITDA 03/17e : 2.33

BuyEUR 15.85 (29/09/16)

EUR
Sales

(m)

REBIT-

DA (m)

Adj.

profit

(m)

EPS Div.
EV/REBI

TDA

P/E

(*)

FCF

Yield

(*)

Div.

Yield

(*)

03/13 - - - - - - - - -

03/14 - - - - - - - - -

03/15 4,012 148 23.0 0.52 0.00 7.8 32.0 -0.2% 0.0%

03/16p 3,967 136 24.8 0.56 0.20 7.5 23.9 29.0% 1.5%

03/17e 4,146 146 40.3 0.91 0.22 7.5 17.5 8.1% 1.4%

03/18e 4,249 161 49.6 1.12 0.24 6.4 14.2 10.0% 1.5%

03/19e 4,354 167 55.7 1.26 0.26 5.8 12.6 11.3% 1.6%

(*) 2012-2015 figures of EV, P/E and Yield are based on end F.Y. price

Greenyard over two years (29/09/16) Greenyard rel. to Euro Stoxx (29/09/16)
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• Greenyard’s organic growth is driven by its increasing scale in the market and relevance to retailers (delivering to >80% of the top
retailers in Europe), combined with the expansion of its activities overseas (UK, US) and the generation of post-merger synergies.

• Greenyard is an active consolidator in a fragmented market which is providing M&A opportunities in the coming years.

• The share price performance has been hampered after a FY 2015/16 release that remained below expectations due to a temporary
issue with ERP-implementation in France and ongoing price pressure (and recent harvest difficulties - Prepared segment).

• Thanks to the gradual unlocking of further synergy potential of the business combination and ongoing improvement in both top-line
and margin performance we expect earnings momentum to improve again.

• Increasing FCF will enable rapid balance sheet deleverage, allowing Greenyard to continue being a consolidator, as its balance sheet
should rapidly de-lever.

• We are banking on a REBITDA CAGR until 2020 of 5.9%. Moreover, we are anticipating a EUR 10m positive effect from net financial
expense saving thanks to the refinancing of outstanding 7.875% EUR 284m Univeg bonds as of Nov-16, and marginally lower taxes as
well.

• For FY 2016/17e we anticipate REBTIDA to come in at EUR 146m, up 7% vs. last year. For FY 2017/18e we foreseen an EBITDA of EUR
161m (+11% y/y).

• On our estimates, GRYFO trades at 7.3x (6.3x) REBITDA.
Applying a FY 2016/17e (FY 2017/18e) peer group REBITDA multiple of 7.7x (7.5x), we are arriving at an equity value of EUR 18.2 per
share. In our view, there are several arguments to assume even a higher multiple, though…
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Greenyard
How to grow in Fruits & Vegetables: M&A a gogo TP EUR 18

Degroof Petercam also acts as a liquidity provider for this company and is paid for these services.
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Degroof Petercam also acts as a liquidity provider for this company and is paid for these services.

Revenue split FY 15/16

Rebitda split FY 15/16Geo revenue split FY 15/16

GRYFO: The Pinguin, Noliko, Univeg, Peatinvest combination

… dominant in
« Fresh »,

and…

… with higher
margins from
« Prepared »,
surfing on the
convenience

wave

... still cheaply
valued

(commercial
synergies still to

be exploited)

A true market
leader...

Primarily active in
Western-Europe…
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Greenyard
How to grow in Fruits & Vegetables: M&A a gogo TP EUR 18
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